Product-Market Fit Scale
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Customer-problem fit Problem-solution fit Business-model fit Product-market fit
Dominant Is there a problem? Can you solve it? Can you make enough money? Can you repeat this?
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What is the customer paying you with?
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* FAQ on how to use and interpret the scale, check out: Feel free to distribute and alter
https://iwantproductmarket.fit/scale iwantproductmarketfit.substack.com
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